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Problem Set 1 | 

Mapping the Bilateral Services Trade Relationship
01

02

01

National Teams 

organize into subgroups 

and focus on one of the 

other three trading 

partners (see next slide)

02 Identify top export interests in services to each of your partners

03
Identify top services export interests of each of your partners to your market

Instructions

04
Identify top services export interests to the world of your country and your 

three trading partners

Using OECD data, determine how big the overall services trade 

relationship is in terms of services exports of each trading partner to the 

other. 

National Training Workshop on Preparing Negotiations Almaty, May 2023



01

Kazakhstan

Tajikistan

Uzbekistan

Kyrgyz Republic

Problem Set 1 | 
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Problem Set 1 | 

Mapping the Bilateral Services Trade Relationship

https://stats.oecd.org/Index.aspx?DataSetCode=BATIS_EBOPS2010
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Problem Set 1 | 

Mapping the Bilateral Services Trade Relationship

GEO MNG

The OECD-WTO Balanced Trade in Services (BaTIS) dataset
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Solutions

02

GEO MNG
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Solutions

02

GEO MNG

Problem Set 1 | 
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01

Solutions

03

Problem Set 1 | 

Mapping the Bilateral Services Trade Relationship

Total = $11,220
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01
How big is the services trade relationship in each of the bilateral 

constellations?

02
What are the top services traded between each of the bilateral 

constellations?

Answers

Problem Set 1 | 

Mapping the Bilateral Services Trade Relationship

03 What was each country’s biggest services export to the world?
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02

01
Obtain your partners’ WTO schedules.

Find the WTO Schedule of Specific Commitments in Services for your negotiating partner and 

download it. 

02
Review their schedules for potential negotiating issues.
Check your partners’ schedule and identify 3 sectors that that have either not been scheduled at all, 

or where different modes of supply are scheduled as either “Unbound” or with restrictions.  

03
Check any sectors you identify for subsequent FTA commitments

See if your partner has made more liberalizing commitments in these sectors in subsequent FTAs

Instructions

04

Perform Step 1, 2 and 3 on yourself to anticipate requests from your partner 

Find, download and review your own schedule, and perform the analysis from tasks 2 and 3 above 

on your self. Then check these sectors against subsequent FTA commitments

Problem Set 2 | 

Find Relevant WTO and FTA Commitments
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Problem Set 2 | 

Find Relevant WTO and FTA Commitments
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GEO MNG

https://www.wto.org/english/tratop_e/serv_e/serv_commitments_e.htm

Problem Set 2 | 

Find Relevant WTO and FTA Commitments

Example
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GEO MNG
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Find Relevant WTO and FTA Commitments
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03

Solutions

GEO MNG

Problem Set 2 | 

Find Relevant WTO and FTA Commitments
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Problem Set 2 | 

Find Potential Areas for Negotiation

01
Did you manage to download your partner’s schedule OK? Any 

issues?

02 What sectors did you identify as being of potential interest in terms of 

unfinished liberalization potential?

03 Did you find any subsequent FTA liberalization?

Answers

04 What happened when you performed these steps on your own 

schedule? What sectors did you discover for potential liberalization?
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03

01
Identify relevant laws, regulations and regulatory authorities

Based on the outcomes for Task 4 of the previous problem set, review what laws and regulations 

apply to this sector in your market as well as which government authority has jurisdiction.

02
Identify defensive interest that need to be won over. 
Identify if there are private sector interests that need to be consulted, either industry associations, 

licensing or standards bodies, unions, advocacy groups or NGOs. 

03
Identify offensive interests that can support you
On the basis of the analysis performed in Task 2 of the previous problem set, can you identify who 

your export interests are likely to be and who represents them at the national level?

Instructions

Problem Set 3 | 

Prepare Domestic Consultations
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03

Solutions

Problem Set 2 | 

Find Relevant WTO and FTA Commitments

Examples
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01
Did you find what laws and regulations apply to this sector in your 

market and which government authority has jurisdiction?

02 What private sector interests did you find that may need to be won 

over? 

03
What domestic interests did you find that could support you and who 

represents them? 

Answers

Problem Set 3 | 

Prepare Domestic Consultations
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01
Identify the sector and the mode of supply and the commitment you seek

Using the template provided, formulate a request.

02
Convert the request into a scheduled commitment
Again, using the template provided, articulate how the desired commitment might look in your 

partners schedule if implemented.

03
Identify sectors and modes of supply you can offer commitments in
On the basis of the analysis you performed on your own schedule select some sectors you’re willing 

to make some offers to your negotiating partner on. Using the template provided, formulate an offer.

Instructions

04
Convert these commitments into schedule language
Using the template provided, articulate how the offer you’re prepared to make might look in your own 

schedule if agreed to it

Problem Set 4 | 

Prepare 1st Round Offers and Requests
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01

Solutions

Problem Set 4 | 

Prepare 1st Round Offers and Requests

Request Template

Sector: 

Mode of Supply

Commitment Sought

D D

Identify the sector and the mode of supply and the commitment you seek



04

02

Solutions

Problem Set 4 | 

Prepare 1st Round Offers and Requests

Sector or

subsector

Limitations on market

access

Limitations on national

treatment

Additional

commitments

Name of 

Services Sector

Specific Sub-

sector or 

activities 

(CPC

No.[…] )

1) […]

2) […]

3) […]

4) […]

1) […]

2) […]

3) […]

4) […]

Convert the request into a scheduled commitment

National Training Workshop on Preparing Negotiations Almaty, May 2023



04

03

Solutions

Problem Set 4 | 

Prepare 1st Round Offers and Requests

Offer Template

Sector: 

Mode of Supply

Commitment Offered

D D
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04

Solutions

Problem Set 4 | 

Prepare 1st Round Offers and Requests

Sector or

subsector

Limitations on market

access

Limitations on national

treatment

Additional

commitments

Name of 

Services Sector

Specific Sub-

sector or 

activities 

(CPC

No.[…] )

1) […]

2) […]

3) […]

4) […]

1) […]

2) […]

3) […]

4) […]

Convert the offer into a scheduled commitment
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01
Show us the request you formulated using the template provided

02 Show us how you converted this into a scheduled outcome 

03 What sectors did you offer to further liberalize and show us the offer 

you made using the template

Answers

04

Problem Set 4 | 

Prepare 1st Round Offers and Requests

Show us how you converted this into a scheduled outcome 
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05 Conclusion | Summing Up and Taking Away

The currency of services negotiations is domestic regulation, which means it often sites outside of the 

jurisdiction and competence of the trade ministry. Intra-governmental cooperation is essential. 
02

The data on trade in services isn’t as complete or robust as is the case in trade in goods, which provides 

a lot less certainty for negotiators and their governments. This situation is improving slowly, and efforts 

have been ongoing to breach the data gap for several decades now. 

01

Scheduling commitments is tricky and requires some understanding of the different modes of supply and 

how to formulate any desired restrictions, limitations or policy space you wish to maintain .
03

The positive list approach that we have learned here is gradually receding as more and more FTA’s opt 

for the more liberalizing negative list architecture.
04
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Thank You! 
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