JIB's VISION
Offline to Online

E-Commerce Solution

19t MAY 2023




JTB is one of the Our Main Business Now moving

Tour Is B2B towards B2C
Operator in Asia (Business to (Business to
Pacific Business) Customer)
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Perfect moments, always



our initial focus B2C (Business to Customer)

IS to focus of

after
OR the Direct to Customer Offline to online

(Removing the (Directing Customer to
middleman) Online Channels)



Initial Solution: Setup tour desks in Hotel Lobbies
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ic Process Automation

REMOTE WORKING e & OUTSOURCING
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